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Madjid Kübler is Managing
Director of Team Consult. He
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Team Consult, he has worked
in senior positions at Accenture and Arthur D.
Little.
He is an experienced expert
witness and commercial arbitrator in gas price and further
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FIRM PROFILE
Since 1987, Team Consult offers independent strategic advisory services for global and
local energy companies.

The energy sector is beginning to change a substantial amount, with concerns of
increased levels of CO2. We speak with Madjid Kübler, who reveals what is changing
and how to prepare for arbitration hearings.
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Team Consult is a leading adviser for questions regarding
the North-West European energy markets. Development
and trends in the international
energy business are identified
at an early stage. The range of
products and services offered
by Team Consult comprises:
Evaluation of long-term gas
supply contracts, support in
negotiation and dispute resolution, support for de-/ investment decisions (e.g. power
plant projects, transportation/
logistics, storages, renewables) and development of
market entry strategies, market design and regulatory
framework.
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